On Monday we learned about the problems
Orangutans face due to deforestation.
Then, you engaged in writing a persuasive
radio ad in favour of these lovely animals.
It is time to turn your ad into a more
powerful persuasive tool - a formal letter.
Let’s learn how to do this in the most
effective way!

Let’s recap…

Wednesday 17th June 2020
I can use persuasive language in my writing.

It is your time to convince others
that your opinion matters!

Watch the video to learn more about how to persuade others effectively.
https://www.bbc.co.uk/teach/class-clips-video/english-ks1-ks2-how-to-write-apersuasive-text/zkcfbdm

Go back to the radio ad you wrote yesterday. It was a short persuasive piece
of writing with three main parts:
an opening (state the actual problem), a middle part (your opinion) and a
conclusion (call for action).
Task - check against the following
criteria and add more information
to your ad. It is time to elaborate
on the important points you have
made so far. Check if you have used
any of the following:

Emotive language - innocent, violent, monster, victim
Repetition - Orangutans are suffering! Humans are to
blame!
Rhetorical question - Would you feel happy if you were
kept against your will in a place far away from home?
Exaggeration - There is nothing worse than burning down
the trees which keep us all alive!
Undermine opposing views -

While I understand that tourism
brings money to the tribal people, they are not being treated fairly and
their lifestyle is not really improving.

Why does it matter?
Without a doubt, humans impact the rainforests in many ways:
•
•
•
•
•
•

Tourists are polluting the planet.
Whole forests are being burned down to create more space for farming.
Trees are being cut for timber and oil extraction.
Animals are loosing their habitats.
Some are being captured and transported around the world to become
pets.
Tribal people are being treated unfairly and their homes are forever
changing.

And those are only some of the disadvantages humans
can cause by acting greedily and irresponsibly.
You can make a difference!

Nearly there now…

